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The Business Information Service for the Newly Inde-
pendent States (BISNIS) is the U.S. Government’s clearing Index to Leads by Industry Page
house for trade and investment information on the Newly| Auto Dealers & Service Stations 2
Independent States of the former Soviet Union. Business Services 6
BISNIS publisheSEARCH FOR PARTNERSto help Consumer Goods 26
U.S. companies find investment opportunities in the expand Drugs & Pharmaceuticals 5’
ing markets of the former Soviet Union. Construction Materials 4
SEARCH FOR PARTNERSs also distributed via bi- Electric. Gas & Sanitary Services 3
weekly email broadcast. A limited selection of these leads o y Ser
are published in this monthly newsletter. Previous email Enwronmenta! Tech./Consthlng 4.6
broadcasts are available through the BISNIS home page a F.OOd Processing & Packaging 3,7
www.bisnis.doc.gov. To receive the biweekly report, email Fire Alarm & Safety Systems S
BISNIS at bisnis@ita.doc.gov or call (202) 482-4655. Internet-Related Services 1
These opportunities are provided solely as an informa- IT Consulting/Financial Software 5, 7
tional service and do not represent an endorsement by the Management Consulting 7
U.S. Department of Commerce. Verification of these leads i Medical Equip. & Products 2
the responsibility of the reader. Plastic Materials & Resin 1
Recreational Equipment (Boats) 2
Telecommunications 4
--PLEASE NOTE-- Toys and Games 6
More information on each company featured in BISNIS
Search for Partners is available on the Internet via a 2 Odessa Street, Yerevan 375026, Armenia
LeadLink URL found at the end of each lead. For a full Tel: +374 (2) 443-242
list of BISNIS Search for Partner leads, visit our website Fax: +374 (2) 151-714
at www.bisnis.doc.gov/bisnis/searchfpart.cfm. Email: sil@arminco.com
Website: www.sil.am

Source BISNIS Representative in Armenia

ARMENIA LeadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?319

Industry: Plastic Materials & Resin VSV SPSPIPY
Company: Polyplast JSC

Polyplast JSC was established in 1982 and privatized inpdustry: Internet-Related Services
1996. The company produces a wide range of plastic housecompany: Armenian Computer Center
hold items, pipes, polyethylene film and bags, linoleum, and  Armenian Computer Center (ACC) was established in
artificial leather. During the Soviet period, the faCtory was 1988 as a private company engaged in the information tech-
one of the main suppliers for such Russian automobile plant\ologies (IT) sector. It is the second largest Internet service

as AvtoVAZ and Moskvich. _ provider and one of the fastest growing companies in Arme-
Polyplast established a joint venture with Harwal, Ltd. pja, Its customer base includes all major government organi-
(Dubai, United Arab Emirates) in 1997. zations, banks, large businesses, and individuals.

Polyplast plans to expand its production and sales, and  ACC plans to upgrade its facilities to provide a wider
increase its assortment of products. The company seeks ginge of Internet services. For this, the company wishes to
u.s. partner to prOVide marketing aSSiStance to distributeprocure and import U.S._made te|ecommunications equip_
Polyplast's products to third countries. ment, including modem pools and servers. The company has
Contact Vardges Majaryan, General Director a business plan in English and can communicate in English.
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Contact Vahagn Mkhitaryan, Manager AZERBAIJAN
28 Nalbandyan Street, Yerevan 375010, Armenia

Tel: +374 (2) 569-702; Fax: +374 (2) 569-701 |ndustry: General Merchandise Stores (consumer goods)

Email: admin@acc.am Company: TSUM
Website: www.acc.am _ The Central Department Store TSUM was established in
Source BISNIS Representative in Armenia 1961 and privatized in 1997. TSUM is an open joint-stock

LeadLink, http//WWWb|Sn|SdOCgOV/blSﬂlS/IeadCfm7387 company and its main activity is retail outlet Operations in
its six-floor building in downtown Baku. Total area of the

*0000 building is 10,500 sq.m. of which 4,500 sg.m. serves for train-

ing, 6,000 sq.m. for warehouse. TSUM employs 750 people.

Industry: Medical Equipment and Products Besides retail outlets, TSUM has a fashion atelier, cafeteria,
Company: MeS and tea and confectionary facilities. The annual volume of

MeS was founded in 1992 in Yerevan as a private com-sales total US$2,697,000.
pany. It specializes in the import and wholesale distribution  TSUM has been involved in foreign economic activities
of medical equipment and supplies. The company has dealelsince 1992. Multisales contracts have been underway be-
ship agreements with several established Western suppliergyeen retailers and companies from France, Turkey, the
of medical equipment, including Radiometer (Denmark) andynited States, England, Italy, Russia, India, China, Egypt, and
PerkinElmer (USA). Lebanon. The foreign companies with which TSUM has

MeS seeks a U.S. supplier of medical and diagnosticyorked include Orient, SEIKO, Citizen, Olympus, Panasonic
equipment for communicable disease centers (CDC). Profrom Japan; Samsung, LG, Supra from South Korea; Valentino,
posed investment for this project is $400,000. MeS will con- Erreggi, Vanda Aragola, Dela Sinza, Celentano, Shaden,
tribute all of its facilities as well as its established distribu- atabelli, Epos, Augusto from Italy; Bulachi from Holland;
tion channels. The company can conduct business in Englishgazzera from China; Pierre Cardin, Roberto, L'Oreal from

Contact Artashes Yeritsyan, General Manager France; and Camera and Golden Toys from Taiwan.
44 Komitas Ave., Yerevan 375051, Armenia TSUM is interested in establishing a joint venture and in
Tel: +374 (2) 250-928 concluding retail and wholesale contracts with several U.S.
Fax: +374 (3) 906-033 companies for many types of consumer goods. TSUM plans
Email: mes@aics.am to install escalators between the first and fifth floors, install
Source BISNIS Representative in Armenia a new air-conditioning system for the building, open new out-

LeadLink, http//WWWb|Sn|SdOCgOV/blSﬂlS/IeadCfm7345 lets furnished with modern equipment, upgrade the passen-
ger and cargo elevators, etc., and is seeking an American part-

o000 ner to undertake these projects as well as proposals for these
renovation projects.
Industry:  Automotive Dealers and Service Stations TSUM is also interested in becoming a distributor and
Company: RR Ltd. representative for industrial goods manufactured in the United

RR Ltd. was established in 1991 as a private company. listates, as well as for sales of the following types of goods:
specializes in wholesale and retail car sales. The companyextiles, shoes, children’s goods, audio/video electronics,
also supplies spare parts and provides repair services. RRephones, construction materials, leather goods, perfume

has dealership agreements with Russian AvtoVAZ and GAZ,and cosmetics, clothes and apparel, jewelry, stationery, and
as well as with FIAT and Peugeot. RR owns 2,500 sg. m. ofcgnfectionaries.

showroom and a 10,000 sq. m. service center located 5 mincontact Samit Sahib Tagiev, Chief Accountant

utes from the showroom. The company'’s car repair and ser- 5, T. Khalilbeyli St., Baku 370000, Azerbaijan

vice center has modern Western equipment, including 17 Tel: +994 (12) 932805, 949075, 940436

hydraulic lifts, a dryer, and other equipment supplied by Ital- Fax: +994 (12) 982896

ian companies. RR employs 70 people, including qualified Email: JSV-CDS@azdata.net

repair and service personnel. The company’s annual sales iBource BISNIS Representative in Azerbaijan

1999 totaled $10 million. LeadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?391
RR seeks to become a distributor/dealer for a U.S. car

manufacturer. RR’s contribution will include its all existing IR X

facilities, distribution channels, and qualified personnel. The

company can conduct business in English. Industry: Recreational Equipment

Contact Rafael Shahmuradyan, President Company: Mirage

8 Hrachya Koch. St., #3, Yerevan 375033, Armenia  Mijrage is a private company established in 1995. It is

Tel: +374 (2) 225-636; Fax: +374 (2) 151-248 jnyolved in yacht and boat production, delivery, service, and
Source BISNIS Representative in Armenia maintenance, and also performs market research. The com-
LeadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?339  pany also does additional business in beer bottling and sales,
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and information technology and software development. Thecheap professional labor force, and network of distribution.
main buyers of its products and services are government—Contact George Levanishvili, Director

25 percent, private businesses—40 percent, and others—35 Mtskheta-Mtianeti Region 383404, Georgia
percent. All the buyers are local. Tel: +995 (32) 299646, 333982
The company is the only one engaged in yacht and boat Fax: +995 (32) 001368, 331609

production, delivery, service, and maintenance in the regionSource BISNIS Representative in Georgia
There are only 24 yachts and boats in Baku, all made in RuskeadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?389
sia before 1990. Mirage is staffed with experienced special-
ists for maintenance of this kind of equipment. KAZAKHSTAN

Mirage has 6 years of foreign experience; in 1993-94,
it served as representative office of DHL; in 1994, it repre- |ndustry: Electric, Gas, & Sanitary Services
sented Noludg Ekspress and Virta; and currently, itis involvedcompany: Intersnab, Ltd.

with several beer bottlers in Germany and England. Intersnab, Ltd., established in 1998, specializes in sup-
Mirage wants to establish an elite yacht club and provideplying liquid gas to consumers in Pavlodar and Pavlodar oblast
numerous recreational services; build and provide technicahnd in the production of mineral/biological resources.
maintenance for a 150-300 place floating and covered boafntersnab has expanded into a group of companies, which now
stall; and expand its production of 6-24 meter yachts andincludes Intersnabgasservice (liquid gas, number of employ-
motor boats. Its proposed role in the project is to provideges: 32): Baikonys, Ak Shagala, and Altyn Su (production of
the territory and documentation, obtain all the licenses an%ineral/biological resources, number of employees: 30).
technical documents, participate in the construction works, Intersnab is based in Pavlodar, an industrial center in
and provide partial financing of the project. Mirage seeks northern Kazakhstan. The firm owns a gas-filling station with
financing from a U.S. partner as well as expertise for devel-storage tanks for 750 tons of liquid gas; motor vehicles to
oping the project. Expected investment is US$1.5 million, deliver gas to consumers in Pavlodar and Pavlodar oblast; a
with a 2-3 year payback period. Mirage is able to finance production area; and repair workshops. According to the
about 20 percent of the project, will apply to banks for fi- firm's representative, Intersnab covers approximately 70 per-
nancing, and enjoys the support of the Baku Mayor’s office.cent of the Pavlodar regional market. The firm holds a state
Mirage is also interested in representing or become gjfe-term license to conduct its business. In 1999, its sales
distributor of yacht, motorboat, and recreational productsyglume totaled US$327,000. The firm plans to supply liquid

companies in Azerbaijan. gas to neighboring regions in Kazakhstan.

Contact Alexander Rzaev, Manager According to Intersnab, the government of Kazakhstan
5, Sh. Aleskerova St., Baku 370004, Azerbaijan  issued a resolution that provides for the mandatory replace-
Tellfax: +994 (12) 925446 ment of centralized gas delivery units for apartment build-
Email: ralex@inteko.net ings with individual containers of high safety. Intersnab has

Source BISNIS Representative in Azerbaijan started the implementation of this program in Pavlodar. In

LeadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?394  2000-2001, the firm plans to install approximately 80,000
individual containers in Pavlodar oblast.

GEORGIA Intersnab seeks a U.S. partner/supplier of highly effi-

cient equipment to fill individual containers (27 liters and
Industry: Food Processing & Packaging Equipment 50 liters) with gas and an automated line to repair and con-
Company: NIA firm quality control of containers and fittings. Intersnab is

NIA, a joint-stock company located northeast of Thilisi, interested in becoming a dealer for a U.S. producer/supplier
produces Georgian red wines, pastry goods, Tarragon vodkayf above-mentioned equipment in Kazakhstan. Business pro-
fresh spring water, and various types of sausages. It was egections in Russian are available upon request. The company
tablished in 1964 and privatized in 1997. It has 150 employ-can conduct business in English.
ees. Working at less than full capacity, the factory producesContact Vladimir Komarov, General Director
red wine worth US$150,000, pastry goods worth 94 Kairbaeva Street, Paviodar 637000
US$100,000, and fresh water worth $60,000. The company Tel/Fax: +7(3182)75-94-97
has a modern German-made pastry production line, and &ource BISNIS Representative in Kazakhstan
modern wine-pouring line. In addition it has had the sameLeadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?179
grape supplier for 20 years; thus, the wine produced by this
company is cheaper than other local wines. The company KYRGYZSTAN
was one of the biggest suppliers of wine and pastry goods to
former Soviet Union. Industry: Food Processing and Packaging

The company is looking for a partner to provide modern company: Bishkek-Nan joint-stock company
equipment for packaging and labeling of the products. It will  The Bishkek-Nan company was registered in 1996 and
provide its plant and equipment, professional knowledge,js a private company. Currently, the company specializes in
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producing bread, bagels, and pastry products. The company Chisinau, Moldova
has 30 employees. The company owns 3.95 hectares of land, Tel/Fax: +373 (2) 735257
which includes 2,884 acres of industrial space. In addition to BISNIS email: bisnis@mdl.net

basic workshops, the company has warehouses, a garage,Source BISNIS representative in Moldova

transformer substation with total capacity of 5,000 kv, of- LeadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?347

fice space, a cafe and 10 retail kiosks. Currently, the

company'’s annual sales are US$ 62,000. Total output is 1,500 CHITA, RUSSIA

tons per year.
The company seeks a U.S. partner to establish a joinfndustry: Telecommunications

venture for soybean processing to produce soymilk, soy flourcompany: Zabaikalskaya Trading Company

and other Soy prOdUCtS. The Bishkek-Nan offers industrial Zabaika|skaya Trading Company is a closed joint_stock

space, faCilitieS, technical support, assistance in Obtainin%c)mpany engaged in the sale of home electric app”ances and

certificates and other permits, if necessary. The future busifood products. It was established in 1992 and currently em-

ness partner is expected to supply modern technology, equimsloys 350 people. Zabaikalskaya Company possesses 10

ment, and packaging materials. A business plan is availablgyiidings with a total area of 4,000 sq. m. The facilities are

upon receiving price lists and catalogues. The company capyrimarily used as retail stores, offices, and bars. Local retail

conduct business in English. customers constitute 93 percent of the company’s buyers.
Contact Kumushbek Sherimkulov, President Its sales in 1999 totaled US$3 million.
150, Ulitsa Armeyskaya, Bishkek 720065 The company has a successful 1.5-year trading experi-
Tel: +996 (312) 43-19-40, 43-19-47 ence with Izyan He, a Chinese company. During the last 3
Fax: +996 (312) 43-06-62 years, the company has been recognized as the most success-
or ful and promising business in Chita. The company’s commer-

Commercial Section of the U.S. Embassy-Bishkek cjal consultant has completed several business courses in Great
171, Prospect Mira, Bishkek 720016, Kyrgyzstan Britain in 1973, and in Washington, DC, in 1993 and 1995.

Tel: +996 (312) 55-12-41, Fax: 55-12-64 After conducting thorough market research,
Email: mukambaevaibx@state.gov Zabaikalskaya Company decided to make a considerable in-
Source BISNIS representative in Kyrgyzstan vestment in the establishment of a new subsidiary to provide

LeadLink, http//WWWblsnlsdOCgOV/blSﬂlS/IeadCfm7386 mobile telecommunication services (CDMA Standard) in
Chita. In the future, the company aims to become a telecom-

MOLDOVA munications operator throughout Eastern Siberia.
Zabaikalskaya seeks an American partner to develop this type
Industry: Construction Materials of a profitable business. It can communicate in English.
Company: Alfa-Ruralgaz Contact Rimma Kim, Commercial Consultant
Alfa-Ruralgaz, a privately owned Moldovan company 139 Chkalova st., Chita 672051, Russia
established in 1996, is engaged in the construction of resi- Tel/Fax: +7 3022 325-500
dential and industrial buildings, including gas networks. Ac- Email: imma@slav.chita.ru

cording to the company, its 1999 sales amounted toSource BISNIS Representative in Khabarovsk
US$630,000. The company owns 370 square meters of lantleadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?342
used for warehousing in Moldova. It also rents over 5,000
sq. meters of land in neighboring Romania. KHABAROVSK KRAI, RUSSIA
The company has learned about a new OSB technology
for the production of wood cuttings (particle board) panels |ndustry: Environmental Consulting
used in housing construction; it thinks the OSB technology company: Khorsky Hydrolysis Plant
would find great application in the region. However, the com- Khorsky Hydrolysis Plant established in 1941, special-
pany has limited information about this technology. izes in the production of ethyl alcohol, a gasoline additive,
The Moldovan company would like to set up a joint ven- methyl (wood) alcohol and liquefied carbon dioxide. The
ture for the production of wooden housing panels based orkhabarovsk Krai Administration is a sole owner of the en-
the OSB technology. The company would contribute its ex-terprise. The plant employs 886 people and has a large pro-
isting facilities, raw materials, and partial project financing, duction site, including 5,000 sq. m. of facilities for the hy-
and would manage the venture on a daily basis, includinggrolysis production, 2,000 sq. m. of warehouse for alcohol,
marketing of the final output. Its American partner will pro- 3 heat and power plant of 4,500 sq. m., subsidiary facilities, a
vide the OSB technology, required equipment, and training.pranch line, warehouses, and wood processing department.
Alfa-Ruralgaz’'s Romanian subsidiary has a 10-year exemp-  Sales in 1999 were US$5.7million. The local govern-

tion from corporate income tax. ment, private businesses, and oil processing plants are the
Contact Valentina Turcanu, consultant (speaks French, main buyers of the enterprise’s products. Khorsky Hydroly-
Romanian and Russian) sis Plant has no competitors in the Russian Far East and pro-
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duces semifinished articles and raw materials that are in conket for educational and IT consulting. The company will ad-
stant high demand on the local markets. The company’s projedust its educational programs for the Russian market. Besides
manager was trained at the Russian-American Education Cerconducting educational/consulting services, the NTC center
ter (U.S. Government-funded center run by the University ofis interested in providing additional services, such as sales
Alaska at Anchorage) in Khabarovsk with continuing educa- of equipment and service support, and to make all such ser-
tion in Seattle, WA. vices available at one place. The target market for these ser-
The plant has applied for an EcoLinks challenge grant tovices includes IT specialists in large and medium-size state
identify technology that will allow for complete utilization and private companies, technical specialists and system ad-
of toxic waste products, while protecting the environment ministrators of telecom companies, middle-level managers
and health and operating profitably and efficiently. The com-responsible for IT, and university students. Proposed invest-
pany seeks a U.S. environmental consulting company for partments for the project area estimated at $5 million with a 3-
nership under the challenge grant that could provide environyear anticipated payback period.
mental evaluation and develop recommendations on the in- NTC is ready to contribute its developed infrastructure,
troduction of technologies for processing byproducts of which includes high-tech computer equipment, highly edu-
ethyl alcohol production. cated personnel, marketing and advertising support, databases
[Reference: EcoLinks is a cooperative program fundedof clients, and experience of working at the local market.
by the U.S. Agency for International Development. For more Contact Lada Bondarenko, Director

information, please refer to www.ecolinks.org ] 13 2nd Zvenigorodskaya St., Moscow 123022
Contact Sergei Dzhumaeyv, Project Manager Tel: +7 (095) 256-1692, 256-3154

Khor settlement, Khabarovsk Krai 682927, Russia Fax: +7 (095) 956-3792

Tel: +7 (25432) 351 Email: educ@ntc.ru, lada@ntc.ru

Fax: +7 (25432) 074 Source BISNIS Representative in Moscow

Email: pliva@janna.khv.ru LeadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?385
Source BISNIS representative in Khabarovsk
LeadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?344 NIZHNY NOVGOROD, RUSSIA

MOSCOW, RUSSIA Industry: Fire Alarm and Safety Systems
Company: Transfert

Industry: Information Technology (IT) Consulting Transfert was established in 1997. The company is a
Company: Network Training Center dealer for several chemical companies in the Nizhny

Network Training Center (NTC) is a private company that Novgorod region. It also produces consumer products made
was established in 1996. It is a leading company in Moscowfrom polystyrene. Annual revenues total US$200,000.
providing educational services for telecommunication and Transfert is seeking a U.S. investor to produce fire alarm
information technologies. The firm’s major activity is con- and safety systems under American designs and technolo-
ducting authorized study programs that are based on prodgies. The Russian company will contribute production space,
ucts of leading international telecom and network compa-personnel, and give administrative and logistical support for
nies. NTC provides training programs for hardware special-the joint project. Transfert can conduct business in English.
ists. Major clients are private companies in Russia and theContact Pavel Mosenkov, General Director

NIS. Its highly qualified authorized instructors are trained Ul.llyinskaya 104/59 Office 20, Nizhny Novgorod
once per quarter by partner companies. It has a unique tech- 603000, Russia
nological base and offers the study programs that integrate Tel: +7 (8313) 75-40-52; Fax: +7 (8312) 33-8050

and cover the whole range of network and telecommunicaSource BISNIS Representative in Nizhny Novgorod
tion problems. It has a developed infrastructure with high-LeadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?346
tech equipment. Annual sales are $500,000.
NTC is the authorized partner in Russia of the several NOVOSIBIRSK, RUSSIA
leading international companies, including Nortel Networks,
Check Point Software Technologies, Rad Group, and Sylvanndustry: Pharmaceuticals
Prometic. It has exclusive rights provided by these compa-company: Novosibirsk Pharmaceutical Plant
nies to conduct authorized study programs for network equip-  Novosibirsk Pharmaceutical Plant was established in
ment, data protection, and remote systems, as well as tegtgg1 and privatized in 1992. The company specializes in the
and certify the IT specialists. production of pharmaceuticals. It has been involved in pro-
NTC holds all the necessary certificates and a licensegyction of pharmaceuticals in pill form since 1961, and in
for providing education services. The services of NTC arejiquid pharmaceuticals production since 1997. The company
exempt from vlaue-added tax (VAT). holds licenses to sell its products in the Siberian Region.
The company is interested in promoting and distributing Among the company’s 120 customers are wholesale compa-
U.S. programs and technologies to develop the Russian makjes in the Siberian Region and drugstores in Novosibirsk.
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The company employs 150 people, and its annual productiordistribution system consisting of over 4,500 people. Annual

volume totals US$1 million. It has strong government con- sales total US$10 million. The company has international

tacts and international business experience with First Alpinebusiness experience with Enrich and Neways.

(Austria) and Panam Pharmaceuticals (USA). The company  The company seeks a U.S. supplier of high-quality prod-

plans to expand its business to include the production of aucts that fit multilevel network marketing (MLM) structure,

wider range of pharmaceuticals. such as health products, weight and fitness products, cos-
The company seeks a joint venture to produce and packmetics, and home consumables.

age various types of pharmaceuticals. A U.S. partner wouldContact Kirk Rector, Vice-President

contribute equipment/investment/technologies. The plant will 4 Sitsev Vrajek St., Apt. 15, Moscow, Russia 121019
contribute its production space and facilities, licensed ware- Tel: +7 (095) 2032216

house space, highly qualified work force, its customer base, Fax: +7 (095) 395-5245, or +7 (3832) 119527
and knowledge of the certification system established by the Email: rector@gloryon.com

Russian Ministry of Public Health. Website: www.gloryon.com

Contact Nadezhda Mukhortova, Commercial Director Source BISNIS representative in Novosibirsk

Stancionnaya St., 80, Novosibirsk, Russia, 630071 LeadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?377
Tel: +7 (3832) 410422; Fax: +7 (3832) 405501

Email: novomed@online.sinor.ru PRIMORSKY KRAI, RUSSIA
Source BISNIS Representative in Novosibirsk

LeadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?388 |ndustry: Environmental Technology
Company: Belost

0000 Belost produces saturated wooden railroad ties that are in
big demand in the local market. The boards were traditionally

Industry:  Toys and Games soaked in creosote. Research findings that creosote is harm-
Company: Mangusta ful to both workers’ health and the environment led to its pro-

Mangusta was established in 1991 and employs 40Gibition for industrial use in the late 1990s. Belost seeks an
people. The company specializes in sales of CAM and FORTEjternative technology to produce wooden railroad ties.
furniture (since 1992), LEGO and FAMOSA toys (since Belost is run by young and aggressive individuals. The
1994), Tikkurila paint (since 1995), and lighting equipment company’s sales in 1999 totaled only US$50,000, which re-
(since 1996). The company established its own productiorfiects the fact that its facilities in Siberia and Primorsky Krai
of furniture. Its annual sales total US$12 million. The com- gre mostly idle. The company sells sawn wood materials but

pany has six furniture stores and three stores for toys angyants to return to its core business of making railroad ties.
paint. The company has international business experience wititontact Alexey Nechayuk, Manager

firms in Germany, Poland, Finland, Denmark, and Spain. 12 Bashidze Street, Vladivostok 690160, Russia
Mangusta seeks a joint venture with a U.S. company to Tel: +7 (4232) 211-972, 406-691

produce high-quality toys. The U.S. partner is expected to pro- Fax: +7 (4232) 211-513

vide technology, equipment, and investment. Mangusta can con- Email: corsar@mail.primorye.ru

tribute its production space, qualified work force, establishedsource BISNIS Representative in Vladivostok

distribution network in Siberia, advertising, and marketing. | eadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?337
Contact Sergei Popov, General Director

14 Jalila Street, Novosibirsk 630055, Russia YEKATERINBURG, RUSSIA
Tel: +7 (3832) 326732, 326731
Fax: +7 (3832) 326732
Email: mangusta@nsu.ru
Source BISNIS Representative in Novosibirsk
LeadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?356

Industry: Business Services
Company: International Business Center

The International Business Center, a private company
established in 1996, is a premier logistical services com-
pany in the Urals. The International Business Center is one
of the few companies that offers Western-type logistical
services in Yekaterinburg. It has a large client database and a
Industry: General Consumer Goods good reputation. IBC provides services to most of the for-

Comé)lany: G:oryon Inter;e:'wlc()jr.k Holdli\lng ibirsk-based eign businesses in Yekaterinburg and is experienced in han-
oryon Internetwork Holding, a Novosibirsk-based e- dling logistics for both delegations and special events.

commerce multilevel marketing company partially owned by The International Business Center seeks U.S. partners

an Amr:ancan bus";]essma”}w"’.‘f es:tall)\rsheqt;r) 1399.Jh$fcon}b expand its clientele. The International Business Center will
pany has a warehousing facility in Novosibirsk and ofters 5., respond to travel agencies that would like to jointly or-

iellvirﬁ/ to thousa&?s.of d||rect dllstrlbzuégrs acrloss Izussm anize business tours for Russian businessmen to the United
azakhstan, an raine. It employs people and Nas &;5ies to participate in forums, international exhibitions, and
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conferences. company has international partnership experience with the

Contact Yevgeniy Chupakhin, Director World Bank, the Barents Group, Booz-Allen & Hamilton,
56, Ul. Pervomayskaya, Yekaterinburg 620075 Deloitte & Touche, Enterprise Reengineering & Develop-
Tel: +7 (3432) 59-29-10 ment Associates, Inc., Weidmann International Corp, Larive
Fax: +7 (3432) 56-30-46 Holland B.V., Clinvest, JSW Management Consulting, ClII,
Email: ibc@ibc.ru Sogelerg, Sibley International Corporation, Gec Alsthom,

Source BISNIS Representative in Yekaterinburg South Czech Trading Company, ERM ltalia srl., and IDOM

LeadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?200 Company. UCPPS plans to expand its local customer base by
establishing partnerships with U.S. management consulting
L X X X 2 firms and associations.
The company seeks a partnership agreement with U.S.

Industry: Food Processing and Packaging Equipment management consulting companies in the fields of enterprise
Company: Legal Security Chamber restructuring/business process reengineering; business strat-

The Legal Security Chamber, a private company, has preegy development; business modeling, marketing management;
pared a feasibility study on packaging materials used by foochuman resource management, industrial analysis and feasi-
processing enterprises. The study concluded that there is grehtlity studies, identifying business partnerships, and facili-
demand for the manufacture of packaging materials for vari-tating entry to the Ukrainian market by foreign firms.
ous liquid food products. The packaging used by food pro-Contact Liudmyla Matiash, Business Development Manager

cessors all over Russia is of low quality and offers little va- 122, Chervonoarmijska Vul., Kyiv 01150, Ukraine
riety. There are three major competitors in Russia that manu- Tel: +380 (44) 269-9900; 220-7513

facture packaging materials: Tetra-Pak and Lambumiz, lo- Fax: +380 (44) 224-5200

cated in Moscow oblast, and the Omsk Papermill factory, Email: ucpps@ucpps.com

which is able to manufacture liquid packaging materials on Website: www.ucpps.com

special terms. Source BISNIS Representative in Ukraine

The Legal Security Chamber seeks a U.S. partner to seteadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?380
up a joint venture to manufacture packaging materials for lig-
uid food products and to distribute them in Sverdlovsk oblast L X X X X 4
and in the Urals.
The Legal Security Chamber seeks foreign investmentsindustry: Financial Software
in technology and equipment. The company will invest in Company: Business Service Company
1,000 square meters of premises, customs clearance for Business Service Company was established in 1998. The
equipment, and will promulgate the project in the Oblast Gov-company specializes in business consulting; development,
ernment, which has announced tax privileges for foreign in-implementation of, and technical support for financial soft-

vestors and joint ventures. ware; information systems implementation for restaurants

Contact Valery Zhigarin, Director and hotels; and e-commerce implementation. The company
11, Ul Gotvalda, Yekaterinburg 620046 Russia has completed 10 installations to date. Its annual sales total
Tel: +7 (3432) 42-14-69 US$240,000. Business Service Company is an “official part-
Fax: +7 (3432) 45-58-19 ner” of the HRS Company and an official distributor of Mi-
Email: valeri@sky.ru cros Fidelio (hotel and restaurant information systems). The

Source BISNIS Representative in Yekaterinburg company has international business experience with Unilever,

LeadLink, http://www.bisnis.doc.gov/bisnis/lead.cfm?314 Smith Kline Beecham, Aventis CropScience, and DHL. The
company plans to expand its business to include distribution

UKRAINE of U.S. modern financial systems software.
The company seeks a distribution agreement with U.S.

Industry: Management Consulting suppliers to market, sell, implement, and technically support
Company: The Ukrainian Center of Post-Privatization modern U.S. financial software.

Support (UCPPS) Contact Volodymyr Terpylo, Director, Business Consulting

UCPPS, established in 1995, specializes in enterprise Bohdan Vozniuk, Sales Manager

restructuring/business process reengineering (25 percent), 12, Hospitalna Vul., 3rd Floor, Kyiv 01023, Ukraine
business strategy development (10 percent), business mod- Tel: +380 (44) 294-3129; 294-3070
eling (10 percent), marketing management (10 percent), cor- Fax: +380 (44) 294-2602
porate finance (10 percent), organizational development and Email: sales@BusinessService.com.ua
human resource management (10 percent), industrial analy- Website: www.BusinessService.com.ua

sis and feasibility studies (10 percent), identifying businessSource BISNIS Representative in Ukraine
partnerships (5 percent), and training for managers and Spé_eadl_lnk, h’[tp://WWW.blsnIS.dOC.gOV/bISﬂIS/lead.Cfm?381
cialists (10 percent). Its annual sales total US$300,000. The
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Companies that wish to pursue these leads should di
contact the NIS company via the contact information lis

BISNIS makes every effort to obtain valid contact in

mation, but making contact with companies in many regi

of the NIS can be difficult. Telephone calls to NIS con
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